
RESOURCE GUIDE



Expert Guidance Responsiveness

Accounting

Loyalty



D I S C O V E R Y  &  R E S E A R C H
I will tour your home and give my

insights on what will help your sale.

We discuss the process and develop

initial marketing strategies. 

L I S T I N G  A P P O I N T M E N T
We discuss the value of your home,

review the calendar of expectations,

sign documents and enter into

contract. You're ready to list!

P R E - L A U N C H
All of our marketing materials are

collected. From photography to lock

boxes on your home, I make sure

everything is prepared for launch day.

L A U N C H  D A Y
It's time!  

Your home's profile is posted online. A

yard sign is placed on your property. 

 Any and all marketing materials we've

agreed upon will be rolled out.

B U Y E R  P R O S P E C T I N G
Consistent exposure of your home is

spread across the marketing platforms.

All scheduled events are completed via

until we reach a sales agreement.

S A L E S  A G R E E M E N T
Once an offer has been made, we will

review all terms and conditions and

respond as needed. 

I N S P E C T I O N S
Your buyer will probably hire an

inspector to review your home. The

inspector is likely to recommend

repairs or upgrades and we will

negotiate on your behalf.

L O A N  C O M M I T M E N T
The buyer's loan is underwritten and

appraisal is performed. All buyer's

documentation is verified and we wait

for approval.

TEN STEPS

C L O S I N G  P R E P A R A T I O N
The lender's requirements have been

met and the documents have been

ordered. Closing has been scheduled.I

will review the figures and the buyer

has a final walk through of your home

usually 24-48 hours prior to closing.

C L O S I N G
The last step! Documents are signed,

Keys are exchanged and proceeds

received. You may cancel your utilities

and insurance, and your yard sign is

removed from your property. I am

there to help after the sale of your

home - whenever you need me!



ENHANCE YOUR
PROPERTY'S INTERIOR
AND EXTERIOR APPEAL



show home ready in one hour. 
Make the beds

Grab a basket and put personal items of clutter in your car

Make sure the bathroom towels are clean, straightened and match

Wipe down toilets and put the lids down

Wipe down all counter tops and sinks

Open all blinds & Turn on all the lights in the house

Make sure the house temperature is comfortable

Make sure the house smells good, but don't over do the air freshener

Vacuum all carpeted areas, sweep all surfaces

Clean all mirrors

Sweep the front doorway and wipe off the mat
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4  F A C T O R S
T H A T

A F F E C T  T H E  



INFORMATION PREP



SUCCESSFULLY

HAVE YOU FOUND
THE RIGHT
BUYER?

Make the deal happen.





CLOSING
101

A FEW THINGS TO BRING TO
CLOSING

WHAT TO EXPECT

YOUR COST

AFTER CLOSING, MAKE SURE
YOU KEEP THE FOLLOWING FOR
TAX PURPOSES


